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Kerry Boulton, an expert in exit strategies, advises that when selling a business, it’s strategic to invite 
offers to gauge market perception and value without revealing the price upfront. If a buyer lowballs, 
it’s crucial not to engage emotionally; instead, thank them and refer them to a professional business 
broker for further negotiations. 

This approach allows the seller to maintain distance and avoid personal bias in the negotiation 
process.


